
Why your House is not Selling

thumb — but even a properly 
priced home that’s in poor 
condition will have a tough 
time in a bad location, such 
as near an airport. That’s 
when it’s important to pay 
extra attention to updating, 
cleaning and curb appeal.

BAD ODORS
It should go without saying, 

but bad odors in a home from 
pets or smoking will always 
turn off prospective buyers so 
you should do all you can to 

mitigate these smells. Hiring 
a professional carpet cleaner 
and a commercial home 
cleaner can help.

LIGHT AND 
ARCHITECTURE

A lack of natural light due 
and poor architecture, such 
as low ceilings and awkward 
room layouts that can’t be 
easily renovated can make 
homes hard to sell. These 
problems can be addressed 
by renovating yourself — but 

you are not likely to recover a 
lot of the cost.

ENVIRONMENTAL AND 
STRUCTURAL

Issues such as mold, asbes-
tos and other toxic hazards 
will likely rear their ugly 
heads during the home 
inspection process, as will 
structural issues such as a 
cracked foundation or wiring 
and plumbing problems. It’s 
best to treat these issues 
before they wreck a potential 

sales by having an expert 
examine your home before 
putting it on the market.

DATED DECOR,  
POOR STAGING

One of the standard rules of 
selling is that buyers have to 
be able to imagine their own 
furniture in a home. If you 
have older or dated furniture 
or modern furniture that 
might only appeal to limited 
tastes, buyers will often turn 
away. 

You don’t get a second 
chance to make a first 
impression, so it’s wise to 
invest in a professional stag-
ing company to allow buyers 
their vision while showing off 
the home in a tasteful way.

UPKEEP AND 
COOPERATION

Selling a home is hard, 
stressful work, and some-
times owners who have 
homes on the market for a 
while tend to tire of the con-
stant showings and the pres-
sure to keep the home spot-
less at all times. 

That said, it’s all necessary 
to make sure your home sells 
as quickly as possible. You 
can do everything right, but if 
you’re an uncooperative seller 
— refusing to vacate the 
property for showings or not 
securing unruly animals — 
you’ll make the process even 
harder.
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Home sales in August 
2019 spiked 10.8% 
from 2018, marking 

the largest year-over-
year increase for a 
single month since 
2018, according to  

a Redfin report. The 
supply of homes for 

sale, however, fell 
5.7% year over year, 

representing the 
biggest decline  

since April 2018.

So if it’s such a hot seller’s 
market and other properties in 
your city are selling fast, why 
isn’t your home selling fast?

While it’s true that even in a 
seller’s market some houses 
linger on the market longer 
than others, there may be 
other factors involved.

On average, if your home 
hasn’t gotten a contract after 
six showings, say real estate 
experts, it’s time to re-examine 
the property for weaknesses. 
Here are some reasons why 
your home is not selling.

PRICING AND LOCATION
A well-priced home will sell 

regardless of its condition 
may be a general rule of 
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Improve your Chances for a Quick Sale
When you’re selling your home, you want to make sure you do everything 
possible to ensure a quick sale at the right price. Sometimes that means 
making substantial investments or investing a lot of extra time and effort. But 
there are many small things that can turn buyers off that are relatively easy 
and not too expensive to fix. The experts at Kiplinger identified some buyer 
turn-offs to take action on that improve your chances for a quick sale at 
https://bit.ly/2VLTLWq.

REAL ESTATE 101

Convertible ARM: An adjustable-rate mortgage (ARM) that can be changed, or converted into a fixed-rate mortgage during a specified period and under certain conditions of the loan.
SOURCE: MLS.com
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Home sales in August 2019 spiked 10.8% from 2018, marking the 
largest year-over-year increase for a single month since 2018, according 

to a Redfin report. The supply of homes for sale, however, fell 5.7% 
year over year, representing the biggest decline since April 2018.




